


Pa3pabotka, ocHoBaHHas Ha
NOTPEOHOCTAX KIUEHTA
(Customer development)

MeTogornorua no Cco3gaHuMio  yCcrewHoro craprana,
KOTOPYIO pa3paboTanu nBa N3BECTHbIX
npegnpuHnmatensa ns CLUA — bo6b Hopd n Ctmne bnaHk.

Customer development npegnaraet HOBbIM Moaxod K
pa3paboTke NpPOAYKTOB W YCRyr, rae KNWEHTbl akKTUBHO
BOBIEKAOTCS B MPOLIECC Ha4ynMHag C CaMOW paHHeW
ctagun paspaboTku, Korga CyLecTBYeT elle TOJSIbKO
KOHLEMnums.

Uepe3 6onblluoe KONMMYEeCTBO uTepauunm nNpoaykKT Wnu
ycnyra rnocreneHHo «MOAroHAKTCA» NoA, HYXAbl LeneBon
ayomTopun, W Ha BbIxoge noTpebutenu nony4arT
WMMEHHO TOT NPOAYKT, KOTOPbIN OHW XOTAT, 3a CYET Yero
3HA4YUTENBHO CHUXaloTCH PUCKMU 7 brooxer,
HEeo6XO0ANUMbIN HA MAPKETUHT.




Kinaccnyeckm nogxon,

1. Bo3HuKaeT nges o co3gaHum npoaykra, HarnpasieHHOro
Ha pelleHne Kakon-nmbdo npobrnemsol

2. PelweHne peanuayetcs, 3anyckaetcsl B NPOM3BOACTBO
NN JOCTaBNSAETCA KOHKPETHbLIM MONb30BaTeENAM

3. Yawe Bcero noTpebHOCTM KNMeHTa U peanusauus
peLLeHns 3TUX NoTpebHOoCTeN He coBnaaaroT

4. TlpoucxoauT popaboTka MpoAayKkTa, 3aTpadnBaloTcs
pecypchl

5. Tllocne nosiBneHuss 4-5 Bepcum pelwieHne npobnemsol
KNMeHTa CTaHOBUTCA nNpuemMnemMbiM ON9 MaccoBOro
MCNosib30BaHUA




Knaccuyeckum nogxon

A By npobremy Ha A cospato NnpoaykKT, KnueHTt Bnaut
PbIHKE, U Y MEHS eCTb KOTOPbIN peLnNT NPOAYKT, TOSIbKO
noes, Kak ee pelmnTb npobrnemy Korga OH yXe co3aaH



UTO nonyyaeTca B pe3ynbTaTte

PelueHus, KOTOpble HY>KHbI TOJIbKO camomy
npegnpuHumartento (B Ton OpMe, B KOTOPOWM OHMU
co3faHbl)

[Mpobrnema ocTaeTcss HepeLlUeHHOW WnU pellaeTcs He
Tak, KaK HY»HO

KrnneHty

OuyeHb Oonblune TpaTtbl Ha O0PabOTKY UK U3MEHEHUS
npoaykra

nocre Toro, Kak OH BbINyLlEeH Ha PbIHOK
OrpomMHble (M HanpacHble) TpaTbl HA MAPKETUHT

[lpoBan ctaptana (70% npoBanoB  cTapTana
npoucxogodatr NO  NPUYMHE  NNOXOro  MOHUMaHUS
NOTPEOHOCTEN KIMEHTA U OTCYTCTBMA BOBIIEYEHUS
KNMeHTa B nNpouecc pa3paboTkm npoaykra)



YTto penatb?
OTtBeT: Customer Development

Bbl cMOXeTe NpoBepUTb COCTOATENBHOCTL Maen 1 busHeca

ECTb BO3MOXHOCTb Mpu  HeobXxoOMMOCTU  U3MEHUTb
npoaykT/ycnyry unu OusHec mondernb, 4ToObl 0becneynTb
ycrneLwHyo paboTy cTapTana

[lonyynTtca  COKOHOMUTb  3HAYUTENbHOE  KONWUYECTBO
BPEMEHW N CUIT 1 NONYYNTb NPOAYKT, KOTOPbIN NPOoAaeTcs



Kak ncrnonb3oBatb Customer
development?

1. CocTaBbTe «MNOPTPET» BCEX nNpeanonaraembix
KNMeHToB. MOMHUTE, YTO OHM MOryT ObITb U3 pPa3sHbIX
CEerMeHTOB pPblHKa

2. OnnwmnTe, KaK KIMEHT UCNONb3yeT Ball NpoayKT/ ycnyry
B Te4yeHue OHS (KNIMEHTOM B TOM 4Yucre MOXeT ObiTb
KOMMaHUs, B 3TOM CIy4yae OnuuuTe, KTO U Kak B
KOMMaHUN UCronb3yeT NPOAYKT UMK yCnyry)

3. [lpoBeaute rnybuHHbIE MHTEPBLIO C 10-15 KNneHTamm u
y3HauTe, Kak OHU NONb3YylTCA MNpoayKramu/ycryramu
KOHKYpeHTOB. Ecnnm y Bac eCTb BO3MOXHOCTb,
NOCMOTPUTE, KaK WMEHHO KNUWeHT chnpasndeTtca C
3afjavamu cenyac




Kak ncrnonb3oBatb Customer
development?

4. Kakme n3 cermeHTOB nydlle oTpearvpoBanu Ha Balue
npegnoxeHmne? QObpatute BHUMAHME, 4YTO BCe
cermeHTbl ByayT pearmpoBaTb Ha Balle NpeanoXXeHne ¢
pasHOM CTeneHbld BOCTOpra. JTO [dacT Bam
BO3MOXHOCTb MOHSATb, KaKkuMe CEerMeHTbl SBMSOTCS
Hanboriee NPUOPUTETHLIMM.

5. Hackonbko crnioxHo ybeauTb  KNMEHTa  HayaTtb
nonb3oBaTbCA Bawumm npoaykrom/ycrnyron?

6. Bce nn KnNneHTbl ACHO NMOHMMAIOT, KakK ynyyluunacb ux
XU3Hb B  pesynbTaTe  WUCMOJSIb30BaHUA  BaLlero
npoaykral/ycnyru?




CKOJ1bKO KJIMEHTOB HEODXOANMO
BOBJ1€Yb B rnpouecc?

B2C (Business-to-consumer) — dopmMa 3NeKTPOHHOU
TOProBfn, Lienbio KOTOPOW SABMSAOTCS NPsiMble NPOAaXn A
noTpebutens

B2C - 9TO KOHUENuMa MNOCTPOoeHna 6uaHec-nNpoLLECCOB
npeanpuaTMa M KOMMNekc WHTepHeT-TeEXHONormMn W
NHCTPYMEHTOB, obecnevunBatoLmnX NoBbILLEHNE
Npo3payHOCTU  NpeanpuatTma 1 obneryawwmx  €ro
B3ammMmoaencrteme ¢ knmentamu. OamH w3 Haubonee
nonynspHbIX MHCTpyMeHTOB B2C - HTepHeT-MmarasuH.



CKOJ1bKO KJIMEHTOB HEODXOANMO
BOBJ1€Yb B rnpouecc?

B2B (Business to Business) — B bykBanbHOM nepeBoe —
busHec aOnsg 6u3Heca. 3TO CEKTOP PpPblHKA, KOTOPbIN
paboTaeT He Ha KOHEYHOro, pPsiAOBOro noTpebuTtend, a Ha
Takne XXe KoMnaHum, To ecTb Ha apyron dusHec. Nprmepom
B2B-geatenbHOCTM  MOXET MOCMYyXUTb  MNPOU3BOACTBO
GapHbIX CTOEK WX  OKasaHWe  peKramMHbIX  YCNyr:
dm3myecknum nuuam pekrnama HM K Yemy, a BOT APYrum
opraHusauusam oHa Heobxoanma.

[Tlog noHatuem B2B Takke noppasymeBalOTCA CUCTEMD
9NEKTPOHHON KOMMEPLUMU, WUIN CUCTEMbI JINEKTPOHHOW
TOProBfin  —  nporpamMmmMHbie-annapaTtHble  KOMMJIEKCh,
aBndalowmeca  UHCTpPyMeHTaMu  Of9  OCyLleCTBheHud
TOProBO-3aKyrno4YHON OeATeSIbHOCTU B CETU UHTEPHET.



CKOJ1bKO KJIMEHTOB HEODXOANMO
BOBJ1€Yb B rnpouecc?

B2G (business-to-government) — OTHOLWIEHUSA MeXay
busHecom n rocygapctsomM. OBbIMHO TEPMUH UCMONb3YETCS
Ona  Knaccugukauum CUCTEM  SSIEKTPOHHOUM KOMMeEpPLUMW.
[Tfpumepom  B2G-cuctem  MOryT  CIyXWTb  CUCTEMDI
9JTIEKTPOHHbLIX rOC3aKynoK.



CKOJ1bKO KJIMEHTOB HEODXOANMO
BOBJ1€Yb B rnpouecc?

« Ecnn peweHne paccuntaHo Ha B2C, 10 50-100
NOTEHUMaNbHbIX KNMEHTOB

« B MOOWMbHBIX MPUNOXEHUAX, UHTEPHET peLUeHusx, e-
commerce 1000-5000

 Ecnun peweHune paccumtaHo Ha B2B, 10 3-4 KpynHbIX
knueHTta unn 10-15 manbix KomnaHun

« He nonagute B nNOBYLWKY «Yy3KOro cerMeHTta» (BecCb
CErMeHT roToB KynuTb Balle peLleHnd, HO B HEM BCEro
HEeCKOJbKO KJIMEHTOB)




BoBnekanTe KrmeHTa Ha Bcex
aTanax pa3paboTku

Ecteniny .« OBosHausTe  « MposepkTe * potectupynte . Cppocure,
KINMeHTa ee Ha bymare B3aMMozeii- paboTy npotoTuna yero He
npobnema?  unu kak cTBue knventa  C 6OMbLIMM XBaTaer
XoTaT nu CUMYMSILMIO HA ¢ MoaenbHo, KONnM4€eCcTBOM «  BbidgcHuTe,
KIUEHTHI, KOMMNboTEPE NOHUMAaEeT Nu KNWEHTOB CKOIbKO
4YTOObI NX * Y3HauTe, OH JaHHY0 * CnpocuTte, 4ero He  ynpenT roTos
npobnemy Kakue n3bsHbl  monens? XBataet 3annaTtuTb 3a
peluanu? BUAWT KIMEHT « MonmpocuTe * Y3HaunTe, CKOJbKO TaKom
Hackonbko B KOHLUENUMU?  knuneHTa KINNEHT roToB NPOOYKT?
brnnska noea . Moxet nu oH CpaBHUTB 3annat1Tb 3a « Xoyet nu
peLleHns onucaTtb, Kak MozZernb C TaKkou NpoAyKT? KITMEHT HayaTb
KnueHtam? Obl OH npoayKTamm * XOYeT N KIMeHT nonb3oBaTbCH
KaKKnngHT MoNb30Barncs KOHKYPEHTOB rERE NPOAYKTOM
CcaM cenyvac Taknm « Cnpocute, 4ero NoJib30BaTLCA y>xe 3aBTpa?
peLuaeT 3Ty peweHnem? He XxBaTaerT. NPOAYKTOM YyXKe

npobnemy? 3aBTpa?



C kKem genaTtb customer
development

« He penanmte pas3paboTky KnNMeHTa C  Onuskmmu,
opysbsiMn, Konneramu. Bawe cxoocTtBo B3rnsigoB He
NO3BONUT OLUEHUTb PbIHOK AOCTaTOYHO OOBLEKTUBHO

« Pabortante c TekywMMM KIMEHTaMU KOMMNaHWK (ecnu
oHM y Bac ecTtb). Takke Bbl MOXeTe o0bpaTuTbCa K
KIMeHTaMm BalLUnX Opy3eu

« PaboTante c KnMeHTamMmun KomnaHmm Bawunx 3HaKoMbIX U
ONMN3Knx

« [lonpocute BawmMX OPUCTOB, ayauToOpPOB, MAPTHEPOB
NopekoMeHaoBaTb WX KIMEHTOB AN TeCTUPOBaAHUA
pelweHmnsa Cold




C kKem genaTtb customer
development

« He boutechb Aeratb XOoJ104AHblE 3BOHKH

 WNwmnte KNneHToB B BU3HEC LEHTpax, B Kade pagom c
Ou3Hec nnasamu, u T.4.

« He Oountecb nogxoamtb K nogaM B OOLLECTBEHHbIX
mMmecTtax. OnpalwumBanTe nogen Ha ynuue/s kade, dyapte
OTKpbITbIMW,  OobpoxenaTenbHbIMM W 3a4aBaunTe
Bornpockl. He npooaBante, a n3yvyanTte BallMxX KIIMEHTOB
N UX NOTPEBbHOCTH

« Ha nepBom 3Tane He 6onTecb TEeCTUpPOBATb NOAEN Ha
pa3HbIX YPOBHAX B OpraHm3auuu, rnoToOM Bbl CMOXETE
KOHKPETU3MPOBAaTb

* I rnaBHoe, noctapantecb cobpatb Kak MuHUMym 20-30
NHTEPBbLIO




[TogroToBKa B pabote C
KNUeHTammu

« OnuwKnTEe KNMEeHTa B KaXXOOM CEerMeHte C €ero
NnpnBblMKaMU N YKITaOM >KU3HU

 OnuwmnTte AeHb B XWU3HW Ballero kKnmeHTa M C Kaknmu
npobnemamu oH CTanknBaeTcss B cdepe, Anst KOTOpou
Bbl genaete Balie pelleHue.

e Kakmm 6bl MOr ObITb 3TOT AeHb ¢ Bawum npogyktom?
« [1o Kakmux CerMeHTOB ferye OoTSAHYTbCA ANt UHTEPBbLIO?
e 3HaeTe nu Bbl NPObNeMbI C TEKYLLMMN peLUEeHNAMN?

* W HackonbKo nNpPOAYKT peanbHO YnyyllaeT XU3Hb
KnneHta?




U4TO roBopuUTb KNMeHTam

e Hukorga HE MPOOABAUTE, Bawa Lenb — NOMOYb, a He
npoaaTb NPOAYKT KIUEHTY:

* «5 cenvac paboTtato Hag naeen/busHecom, He MOrnu
Obl Bbl yaenutb MHe 5 MuHyT» (20 ecnn aTto B2B)

* 4 3Hato, YTO Yy MHOIrMX B 9TOM cdepe ecTb NPoodriemMbl
C , KaK Bbl peLuaeTte 3Ty npobnemy?

« «Ecnu 6bl Bbl MO NONY4YNTb MaeanbHbIM NPOAYKT,
Kakum Obl OH ObIN?»




[1oKymMeHTauua n opraHm3sauus

« CnywanTe BCe, YTO rOBOPSAT BaM KINEHTHI
« 3anucbiBanTe NHTEPBbLIO HA ANKTOMOH
« BepauTte y4eT UHTEpPBbLIO, ONPOCOB B Tabnuue

« bepute KOHTaKTHble QJaHHble (y KOro CMOXeTe) MU
HayMHaWTe TeCcTUpPOBaTb C HMMU PeLleHWE Ha KaxKaom
aTane paspaboTku

« [1oKyMeHTUpPYynTE BCE UTEPALMN B rnpoLecce pa3paboTku
BaLlEro nNpoaykra u ycnyrun - ato noMmoxet Bam ObICcTpo
BEPHYTbLCH K BaXKHbIM pa3Busikam, ecrin 3To notpebyeTcs




Bbl 65113KN K 3aBepLUEHUIO
customer development ecnu

KnneHTbl HAYMHAT akTUBHO MHTEpecoBaTbCs, IAé U Korga
OHUM MOTYT KynuTb Baw npoaykT

OHKM pacckasbiBalOT 006 3TOM BCEM: APY3bsM, KOnneram,
ONIN3KUM

OHM XOTAT ObITb NEPBbIMM B O4Yepean, Korda npOAyKT
MOSABUTCA Ha PbIHKE

K BamM HaynHatloT obpalwartbcsi 3aunHTepecoBaHHbIE
KIMTMEHTbI, KOTOPble  yCnbillanM O  peleHne Mo
capadpaHHoOMYy pagno



